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THE INVESTOR SPECIALIST

For the past decade-plus, Colleen O’Hara has been
one of South Jersey’s top REALTORS®. But before
she ever sold a home, she built a career as a mental
health counselor. After starting a family, Colleen
left her post in mental health care to stay home and
raise her four children. In 2010, she was presented
with an opportunity that would reshape her life.

“A relative of mine invests in real estate, and we

got to talking about what it would be like for me

to represent them,” Colleen explains. “I figured I'd
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make some side income by doing a few deals a year.

I never had big aspirations to be a top Realtor.”

Colleen helped her family member buy and sell
properties for the next few years. Her children con-
tinued becoming more independent, and with that,

her business expanded organically.

“The business has ups and downs, and that’s always
the case. This relative of mine was doing a lot of

development in Philly. There was a time when a
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few of the projects he was working on were frozen.
There was a break in the work,” Colleen recalls. “I
played volleyball at the time, and I had a friend I
played with who wanted to get back into real estate

investing. I ended-up-helping him through a house

flip. It seemed innocent at the time, but once the

wheels started moving, it took off. There was such

amarket here for investing.”

Soon enough, Colleen had transformed herself into
a full-time real estate agent. She began climbing the
local rankings and building a reputation as one of the

best. Along the way, she fell inlove with her work.

Fully Invested
Today, Colleen is'a top agent with Berkshire
Hathaway Fox & Roach Moorestown. Her small
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Top producer Colleen O’Hara is a Realtor with Berkshire Hathaway Fox & Roach Moorestown.

team closed 65 transactions for over $20 million in
2022. Colleen continues to focus on investor clients,
although she does help her fair share of traditional

buy/sell homeowners.

“I bring a different feel... I run more of a business than
someone selling a personal home. The investors I work
with — it’s a business for them. They are looking at
dollars and time frames more than the emotional expe-

rience,” she explains.

Colleen has a particular knack for design, staging, and
the creative process of flipping a home. She enjoys
taking a house that was abandoned or poorly kept and
making it beautiful. In the process, the neighborhood

improves, and the community becomes stronger.




A Calming Force “The future would be to continue with “The
Colleen continues to be a mother, first and foremost. American Dream’ because that’s inspiring and moti-

She and her husband, Tom, have four children: Eamon vating, maybe growing my team and doing more in

(22), Fiona (19), Declan (18), and Teagan (17). With her my community, and connecting with small busi-
youngest in her senior year of high school, Colleen is nesses in Moorestown and Philly,” Colleen says.
preparing for a quieter household soon.

As Colleen looks ahead, she also keeps her values
“I'm almost an empty nester, and that’s a whole new in sight. Although her days as a mental health coun-
journey right there. I've spent so much time and energy selor are behind her, she continues to use the skills
being there for my kids. Now, it’s a new beginning, anew  she learned as a counselor daily.
and humbling time,” she offers.

“I aspire to, in some kind of way, have a calming
When Colleen isn’t walking her dogs, going on dates with  effect. I like to have nice conversations, think about
her husband, or spending time with her children, she’s the positive frame, and develop relationships. So
focused on getting through her next few closings. She when I deal with people, I'd like to be thought of as
also participates in “The American Dream.” Her expe- kind. Hopefully, people see a calm, capable person
rience on the popular real estate show has offered her who is here to help.”

insight into a new way to market and grow her business.
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“ Be patient with yourself. | L5 R |
What seems like an awful lot in the o
beginning ... you will get it. You will 43 il y
learn it. Take your time. Be patient. N '-""_‘
Whatever problems there are - . o e
: - i .
usually can be fixed.
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